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Why should we
consider partnering
with ALPMA Summit
+ ALTACON?

This event attracts decision-makers
from leading law firms and legal
departments across Australasia. So as a
provider to the legal industry, partnering
gives you direct access to your target
audience, positions your brand as a
thought leader, and creates
opportunities for meaningful
conversations that drive business.



02
Are there speaking
opportunities for
Partners?
Yes! 

Partners are encouraged to submit an
abstract for consideration to speak at
the event. This is a fantastic way to share
insights, showcase expertise, and
position your brand as a thought leader
in front of an engaged audience.
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Are speakers
charged to present
at your event?
No! 

We run a call for abstracts process and
base our program on merit. We do
however encourage suppliers to the
legal industry to also partner with us to
exhibit in the Exhibition Hall to
maximise their attendance. Some
partnership packages do include
opportunities to speak.
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As a supplier to the
legal industry can
we attend your
event as a delegate?
No 

In fairness to our paying partners we do
not permit suppliers to the legal
industry to attend the event as a
delegate only.
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What types of
partnership
opportunities are
available?
Options range from exhibition booths,
in-booth activations and branding
packages to exclusive sponsorships for
networking events. There’s flexibility to
align with your goals—whether that’s
lead generation, brand visibility,
budgets, or showcasing innovation.
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Can smaller
businesses or
startups partner
too?
Yes, absolutely! 

There are tailored packages for different
budgets. Startups often use this event to
launch products, validate ideas, and
network with potential clients and
collaborators.
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How early should
we secure a
partnership?
The earlier, the better! 

Bookings are on a first in basis, so early
partners have a better choice of booth
locations and package options plus
more time to leverage pre-event
marketing.
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